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Top 40 Advisors Under 40
By Tony Chapelle

If you think that most 

early-achieving brokers simply fall

heir to their businesses, think again. 

Top 40 Advisors Under 40: 
The Chart 
By Tony Chapelle

The leaders in our annual 

assessment. 

The Top of the SMA Heap 
By Bennett Voyles

Strategizing in any market is a

challenge--but in a time of 

uncertainty, it gets even harder.

Which managers are mapping out 

winning plans?

STREET TALK

Industry: Two Powerhouses 
in Search of Leaders
By Tony Chapelle

Brokers at both Merrill Lynch and 

Smith Barney are saying change is 

good. 

Regulation: SIFMA Defends 
Arbitration Fairness
By Suzanne Barlyn

The Portflio: Munis Making A 
March to Record Volume
By Matthew Hanson

Investors and advisors looking for 

fixed income have abundance of 

muni bonds to choose from.

5 Questons: Muriel Siebert

Muriel Siebert Founder, Muriel

Siebert & Co. On Dec. 28, the 

75-year-old trailblazer will celebrate

her 40th anniversary as the first 

woman to have a seat on the New

York Stock Exchange. 

SECTOR SAVVY

Precious Metals & Mining: 
As the Developing World 
Develops... 
By Lauren Barack 

...the U.S. ecomony reaps profits. 

Company Insight: 
A Bountiful Harvest
By Lauren Barack 

For Scotts Miracle-Gro's Jim 

Hagedorn, business is about the turf 

wars he loves to win. 

DEPARTMENTS

THE AFFLUENT CLIENT

The Case for Life Cycle Investing

By Stephen P. Utkus 

Taking financial capital and declining human capital into 
account.

Guiding the Affluent Woman

By Catherine S. McBreen and George H. Walper, Jr.

She's got money, and she wants more. Can you help her get 
there?

THE PRACTICE

When the Recruiter Comes Calling:

By Danny Sarch 

How to tell who the good ones are.

A New Word in the Language of Success

By Ray Scalafani 

What does it mean to be client-wise?

PRODUCTS

Your Move, Monsieur Trichet

By Milton Ezrati 

Will the ECB follow the Fed's lead and cut interest rates?

COLUMNS

COMPLIANCE

Playing By the Rules 

By Alan J. Foxman

Who in your firm needs to be registered in order to carry out 
activities such as accepting customer orders?

MARKETING

The New Hispanic Wealth

By Gerri Leder 

The success of Latin American business owners and 
professionals mean opportunities for advisors.

WEALTH

A Savvy Nine-Point Plan

By Rob Brown 

Yes, the investment landscape is different now, but with that 
comes the chance to realize handsome yields.

CLIENT RELATIONS

Cutting Out the Jargon

By Larry Silver 

Mutual funds companies need to use plain English, not 
legalese and financial
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